
Preface 

As worl d trad e become s mor e an d mor e global , th e rule s o f th e worl d tradin g syste m ar e bein g 
continuously refined . Th e internationa l busines s communit y i s increasingl y experiencin g th e impac t o f 
this process . Fo r a  better participatio n i n th e worl d tradin g system , i t i s thus necessary , no w mor e tha n 
ever before , t o understan d clearl y th e busines s implication s o f thes e rules . Thi s i s especiall y s o i n 
developing an d transitio n economies . 

Shortly afte r th e establishmen t o f th e Worl d Trad e Organizatio n i n Januar y 199 5 an d th e comin g int o 
effect o f the Uruguay Round Agreements, the International Trade Centre UNCTAD/WTO (ITC) , jointly 
with th e Commonwealt h Secretariat , publishe d a  Business  Guide  to  the  Uruguay  Round.  Th e Guid e 
explained the legal framework fo r international trade resulting from thes e Agreements in simple language , 
emphasizing th e busines s implication s o f specifi c provision s an d rules . 

The Guide was very well received by the business community, trade negotiators and foreign trade official s 
alike. More tha n 17,00 0 copie s in English , French an d Spanis h were distributed an d th e Guid e ha s sinc e 
been translate d b y partne r organization s int o Arabic , Chinese , Greek , Romanian , Russia n an d othe r 
languages. More than 15 0 seminars and informatio n event s on the multilatera l tradin g system have bee n 
organized for the business community i n developing countries and transition economies , using the Guid e 
as a  comprehensive referenc e tool . 

This secon d editio n o f th e Guide , no w entitle d Business  Guide  to  the  World  Trading  System,  ha s bee n 
produced i n respons e t o request s an d suggestion s receive d fro m a  variety o f user s o f th e earlie r edition . 
While maintainin g th e overal l approach , thi s Guid e goe s beyon d th e Urugua y Roun d Agreements . I t 
contains update s t o reflec t man y o f th e development s whic h hav e take n plac e betwee n 199 6 an d 
mid-1999, and incorporate s a  new section touching upon th e issue s in six trade-related subjec t area s tha t 
have bee n include d i n th e W T O wor k programm e fo r stud y an d analysis , viz . trad e an d environment , 
trade an d investment , trad e an d competitio n policy , transparenc y i n governmen t procurement , trad e 
facilitation, an d electroni c commerce . Whil e certainl y no t exhaustiv e i n term s o f curren t an d 
forthcoming area s fo r discussion s i n internationa l trad e forums , thi s sectio n provide s example s o f issue s 
that ma y nee d t o b e addresse d i n th e day s t o come . 

The Business Guide to the World Trading  System  i s user friendly . I t assumes n o prio r knowledg e o n the par t 
of the readers of the W TO lega l system or of its rules. However, while the rules are explained i n a manne r 
that i s eas y t o understand , car e ha s bee n take n t o ensur e tha t th e Guid e correctl y reflect s th e lega l 
situation. I t ha s bee n produce d i n clos e collaboratio n wit h th e Worl d Trad e Organizatio n an d ha s bee n 
reviewed an d approve d b y th e W T O Secretariat . 

The Guid e emphasize s aspect s importan t t o person s engage d i n o r concerne d wit h foreig n trad e an d i s 
addressed primaril y to : 

• Busines s enterprises , particularl y smal l an d medium-size d enterprises ; 

• Industries , an d association s o f industr y an d trade ; 

• Teaching , trainin g an d researc h institution s directl y o r indirectl y associate d wit h foreig n trade . 

This Guide i s one of the outputs o f the technical cooperation activitie s of the Commonwealth Secretaria t 
and ITC , an d mark s anothe r ste p i n th e collaborativ e ventur e betwee n th e tw o organizations . 

The Commonwealth Secretaria t has 34 membe r Government s which ar e ful l Member s o f W TO an d fou r 
member Government s whic h ar e observer s in , an d seekin g membershi p of , WTO . Throug h a n activ e 
programme t o enabl e Commonwealt h developin g countrie s t o gai n maximu m benefit s fro m th e ne w 
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multilateral trading system, the Secretaria t i s providing assistance to these countries fo r thei r improve d 
and effective participatio n i n ongoing work and negotiations in WTO; it also gives support i n accession 
negotiations to countries which have applied for membership. A number of technical assistance packages 
have bee n develope d t o assis t Government s o f developin g countrie s whic h ar e strugglin g wit h th e 
complexities of multilateral trading agreements . 

The focu s o f IT C programme s i n thi s are a i s providin g suppor t t o th e busines s community , i.e . 
enterprises, busines s association s an d suppor t agencie s i n developin g an d transitio n economies . Th e 
programmes facilitat e understandin g o f th e busines s implication s o f th e evolvin g tradin g system , an d 
assist in maximizing the benefits tha t can be derived from th e new opportunities and in coping with the 
challenges th e syste m represents . Th e IT C Worl d Tr@d e Ne t programme , i n particular , channel s 
information o n the rapidly evolving and constantly changing trading system to the business community . 
ITC also supports local initiatives to provide advisory and training services on WTO-related issues to the 
business sector . 

We hav e littl e doub t tha t th e busines s communit y wil l fin d thi s publicatio n exceedingl y usefu l a s we 
approach ye t anothe r phas e o f work an d negotiation s i n WTO . I t wil l assis t the m no t onl y t o bette r 
understand the world trading system but also to draw maximum benefit fro m it . We thank all those who 
have contributed t o the preparation o f this Guide. 

Chief Emeka Anyaoku J . Denis Bélisle 
Secretary General Executiv e Directo r 
Commonwealth Secretaria t Internationa l Trade Centr e 
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